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SELLERS CHECKLIST

Prepare your property - Smart sellers will start here first.

. First impressions are so critical ...how many times would a potential buyer not give a home a chance
simply because the yard wasn’t mowed and trimmed? Believe it or not — many times! This happens before

they get out of their car. You didn’t even have a chance to show them any features of your home.

. Curb Appeal. Make the first thing potential buyers say is... WOW! Be sure the grass is cut, flowers
are planted, fresh mulch is used, and bushes are trimmed. If it's winter — remove the ice and snow from the
walkways and driveway. Does your home need a fresh coat of paint or maybe a good power wash will

make it look new again. And, if you have pets, don’t leave any evidence on the yard.

. Clean up. It's a great time for a really deep clean. Vacuum the entire house, even under the furniture. Scrub
the floors, windows and doors. Scrub the kitchen and bathrooms. Wash or power wash the exterior of your home and
garage. Wash the outside of your windows too. Fix the obvious flaws — caulk the cracks and holes, touch up the paint

nicks, fix anything the buyer will find when they check out your home. Believe me they will look everywhere.

o Neutralize. If you have a choice for colors and the time to change, choose neutral colors for your walls and

floor coverings.

] Closets need attention. Organize all of your closets and try to show how much storage space is available to
the buyers.
] Hide the clutter and rearrange. Pack up all the knickknacks, especially the personal items, and other non-vital

decorations to avoid the cluttered look. Buyers need help imagining their belongings in your home, not your belong-
ings. Simplify the furnishings so that it's very easy to see what the room is supposed to be used for. For instance no
TV stands in the dining room and the living room isn’t an office, etc. Remove extra furniture so that rooms look more

spacious — less is always better

WHERE SERVICE DOESN'T END WITH THE SALE.
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Find out the current value of your property - we can help with this.

] Get a Current Market Appraisal from your local real estate agent. They know the area and have access to

information on recent sales.

. Research prices of comparative properties using the internet , local papers and real estate publications.

Decide on the selling approach - we can help with this.

] Different selling methods exist: auction, tender or by negotiation (private treaty). View our glossary of real
estate terms for explanation of these methods.

. You can choose to have a Sole Agency with one real estate company or a General Listing with several com-

panies.

Set a realistic marketing price - we can help with this.

. You want to attract as many buyers as possible who can afford to purchase your property based on current
market conditions. If your home is priced too high, you may deter buyers who will identify other properties as

being of better value.

WHERE SERVICE DOESN'T END WITH THE SALE.
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Begin marketing your home - we do this for you.

J .Website advertising, radio advertising, multiple listing services, newspaper advertising, signage, open
houses, etc.

. Anything we can do to increase the market for your home we will do.

e Having the insurance business gives us extra traffic to see your property listing...a plus for doing business with
McCord’s Insurance and Real Estate.

Open House Showings - - we do this with for you.

. Make sure the atmosphere is light and warm — turn on lamps, overhead lights and open curtains to let the
light in

o Appeal to all the senses — sight, sound, smell, taste...

. Turn on mellow mood music for background noise

. Display fresh flowers for wonderful aromas as well as visual appeal

] Add inviting smells from scented potpourri, freshly brewed coffee or muffins.

. Lock away valuables or take them with you.

. Remove pets where possible and don’t leave evidence of pets (pet dishes, etc.)

WHERE SERVICE DOESN'T END WITH THE SALE.

@61701‘ @;?Il/ = @;ﬁé’ﬁlﬂ

mlnsurunce & Real Estate Corp.

1229 Broadway Phone: 712-263-4694
Box 573 Mobile: 712-263-0809

Denison, lowa 51442 Fax: 712-263-4656
Www.McCordRealEstate.com E-mail: Roger54@frontiernet.net

This information, although considered to be reliable, is not guaranteed.



